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Introduction

DEEPER PROFITABILITY FLEXIBLE COST METRICS

INSIGHT ALLOCATION THAT MATTER

Organizations can leverage SAP Margin Analysis See how the Manage Allocations app can be Key business metrics, such as Return on Sales,
to gain deeperinsight into customer and used to allocate freight, warehouse, sales and can be calculated and reported using

product profitability. This session showcases marketing costs to customers and products embedded analytics.

real-world examples of sales reporting that using flexible, user-defined allocation drivers.

trace profitability to netincome using the SAP
Product Profitability application.
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Topics:

SAP MARGIN ANALYSIS OVERVIEW

Architecture, Key Features and GL Reconciliation

MANAGE ALLOCATIONS

User-Defined Bases, Senders, Receivers, Top-Down Distribution

PRODUCT PROFITABILITY APP
COGS Split, Financial Statement Versions, Drill-Down

a SALES REPORTING AND ANALYTICS

Embedded Analytics, Custom Queries and Return on Sales
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Topic #1 SAP Margin Analysis

KEY FEATURES

Automatically reconciled with General Ledger

Revenue Recognition

Real-Time Margin Visibility
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Display Line Items - Margin Analysis

Display Line Items - Margin Analysis

Standard” Hide Filters

OL (Ledger OL) 2 41800011 (C

Line Items (36,981)

Ledger Journal Entry Posting Date  G/L Account Amount in Company Code Amount in Transaction Curre Amount in Global Currency Reference Docum

30 uspD 30 D 0.30 C 0 )8401
OL (Ledg.. 00 24/20 E usb 0.72 S 100008402
OL (Ledg 4 24/2025 4 1.16 usD 1.16 i 100008403
OL (Ledg.. 00008407 2025 418 1(CS 08 508.00 usD : SD 100008407
OL (Ledg.. 4 25 : CS 2 S SD 72 L 100008408
OL (Ledg.. 00 /10/2 418000 ) ( D ) D 10000841
OL (Ledg g 3 ) S 2 SD 100008452
OL (Ledg.. 1 i 2¢ 418000 2 ) SC ).72 ) 100008453
OL (Ledg.. 00008454 2025 4 CS-FS 7 .72 SD 100008454
OL (Ledg.
OL (Ledg.
OL (Ledg.
OL (Ledg..
OL (Ledg 1 59 118000 S 100008459
OL (Ledg 1 08460 2 418000 C - 6 5 . 100008
OL (Ledg 1¢ 1 g 0 S L 6 D 1000084
OL (Ledg. € 118 1 6 5 U 6 U 10000
OL (Ledg
OL (Ledg
OL (Ledg
OL (Ledg
OL (Ledg. 1 7 2 3000. CS-F 16 5 1

3,775,591.46 3,775,591.46 3,775,591.46
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Topic #2 Product Profitability App

KEY FEATURES

0 COGS Split for detailed insights

0 Transfer conditions from Sales and Distribution (SD) module
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Product Profitability

> oW PRODUCT PROFITABILITY

< SAP  Product Profitability Query - L

= Uses Financial
Statement Version

= Sort and Filter by
Multiple Dimensions

= Drill down to Sales
Document Item

......
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Change Financial Statement Version [

< SAP Change Financial Statement Version
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Topic #3 Manage Allocations

KEY FEATURES

0 User-defined allocation basis

0 Define Senders and Receivers for cost allocation

0 Use Top-Down distribution for revenue allocation
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Manage Allocations ¢

 Define Allocation Cycle * Define Segments

¢ SAP~ Manage Allocations -

Manage Allocations -~

Where.

used [ IC_VAR2

IC Mfg nce All

Allocation C

IC_VAR2

Allocation Cycles (1)
Allo

IC_VAR2

on Status
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Manage Allocations

e Define Senders e Define Receivers

< SAP Manage Allocations Manage Allocations Search

Run

IC_VAR2 1 C ; IC_VAR2 ICSEG1

Ic Ml iance Allocation
IC Mfg. Variance Allocation

Unlocked

iml;)ckea

Field Group:

T Groups 2
Senders (3) Receivers (1)

2 Parameter Name L > Single E o Group
Parameter Name Value Type Single Entry/From Group 7| Ac ntitie:
z Cost Center 5 alue 13
z E Account Number*  Group AMFG_VAR Processing Indicators
Processing Indicators
Company Code *

Cost Center*

smut
Cumulat

TS wat
Derivation Rules Derivation Rules

Segments
Segments g

SegmentN.. Segment Name
SegmentN... Segment Name

Ic
1 ICSEG1

ﬁ2C)26 FINANCIALS



Manage Allocations

 Run Allocations

< SAP RunAlocations -

Create a new run

Run
lid From o Allocation g Allocation Ty ActualiPlan

IC_VAR2 f AL. : oL ( ) Intercompany Allo. al

e Allocation Result
EAET = o =g T - TSN B

< SAP Allocation Result ML~ Search [o} @ 4 v

ICVAR-02

OL (Le:

n Results (1)

nt Number = ent Name C Actual/Plan

Actual
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Allocation Journal Entry
I )

< SAP Allocation Result AL v || Search | Q @ L0 VvV

ICVAR-02

Fiscal Period: 002/2025 Ledger: OL (Ledger OL) Show All Run Type: Status:
Run Date: 11/19/2025 Live Completed

—(~HA—

Allocation Results (1) Senders (20) Receivers (6) Journal Entries (96) g 2) Technical Statistics Note

Standard v

Source Ledger Journal Entry Company Code Fiscal Year ... Posting P... G/L Account Cost Center
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630

OL (Ledger OL) 2400000008 2025 94202000 (Quality costs) 11310630
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Top-Down Distribution *

 Define Allocation Cycle * Define Segments

Manage Allocations

Standard* ! ¢ Z_PROD3

) General Information Pro
Allocation Cycles (1) Standard v 3 IDownload Te

Allocation Cycle iption Company Code Created by Name Changed by Name

Z_PROD3 ZPIMB_P 1 \ ; (Lt wal x Processing Indicators

xible Leds

Derivation Rules

Allocation Cycles (1) Standard v

Segments
Allocation Cycle Cycle Description

Segment N. Segment Description Allocation Status

ked
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Top-Down Distribution

e Define Senders e Sender Basis

Z_Prod @ Check Segment Z Prod @ Check Segment

Allocation Cycle: Z_PROD3 Allocation Status:

Allocation Type: Top Down Distribution Unlocked 2::32:32; ?;;:::TiBPDR;),\I,:,)fD-‘stribution Gl;csgz;(setactlus:

Rules Senders Sender Basis Receivers Receiver Basis
—_— Rules Senders Sender Basis Receivers Receiver Basis

Senders (1)
Senders (11)
Type Field Name Parameter Name Value Type Single Entry/From
Type Field Name Parameter Name Value Type Single Entry/From Group

TZ, MATNR_COPA  Product Sold Initial
= 3] KUNNR Customer Group 0000CC1100_INDIV
KUNRE Bill-to Party All values
KUNRG_PA Payer All values
KUNWE Ship-to Party All values
MATKL Product Sold Gr...  nitial
RACCT Account Number Interval 42000000 42999999
RBUKRS Company Code Single Value 1100
RFAREA Functional Area All values
SEGMENT Segment All values

WWBRD_PA Brand All values

ZZPPG_PA PPG All values
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Top-Down Distribution

* Define Receivers * Receiver Basis

Z Prod @ Check Segment

@ Check Segment

e: Z_PROD3 ) u
Top Down Distribution Unlocked

Allocation Cycle: Z_PROD3 Allocation Status:
Allocation Type: Top Down Distribution Unlocked

Rules Senders Sender Basis Receivers Receiver Basis

n Type:* Actual Local Currency
Rules Senders Sender Basis Receivers Receiver Basis

Receivers (1)

Selection Criteria (12) (@
Type Field Name Parameter Name Value Type Single Entry/From
Single

Field Name Parameter Name Value Type Entry/From

1% MATNR_COPA  Product Sold Interval 00030 Group Reference Base

0000CC1100_IN

Customer Group DIV

Bill-to Party All values

Payer All values

Ship-to Party All values

Product Sold Gr...  All values

Profit Center All values

Define Reference Base Mapping

Account Number Group ngZYCOASALE
Company Code Single Value

Reference Base Mapping
Functional Area All values

Account Number
Segment All values
Sender Data Reference Data

Brand All values

ue Type S o Value Type Single Entry Group

PPG All values
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Top-Down Distribution

 Run Allocations e Allocation Result

SAPg Run Allocations v
—

1S

Create a new run

Allocation Cycles Run ersal Run  Add F ! ed OL (Ledg:

Cycle/Group cle Description Valid From valid To  Allocation Context Allacation Type Actual/Plan Executed On  Allocation Status

Z_PROD3 z 1 € g > Actual 8/2

AR

Allocation Results (1) Senders (959) vers (22767)  Journal Entries (29029)  Messages (3)  Technical Statistics

Standard v g @|lv B

Allocation Cycle Cycle Description Segment Number Segment Name Company Code ActuaUPlan Allocation Context Allocation Type Number of Senders  Number of Receivers

A e Top Down

ZPIM A - 42x rc Actua rgi a 22,76
ZPIMB_PROD Z_Prod Actual argin Analy Distribution 767

ﬁ2C)26 FINANCIALS



Sample Top-Down Distribution Journal Entries
B Atocation Result v

test prod range

Fiscal Period: 006/2025 Ledger: oL (Ledger OL) Run Type: Status:
Reference Period: 006/2025 Test Completed
Start Date On: 07/17/2026, 09:26:58
~ R

Allocation Results (1) Senders (959) Receivers (22767) Journal Entries (29029) Messages (3) Technical Statistics Note

Standard* v e @ v

Fiscal Period G/L Account Fisc. Year of ...  Product Sold Profit Center Functional Area Reporting Se
6 42000020 (Market Development) 2025 YB15 (Sales discounts and allow)
42000020 (Market Development) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)
42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)

42000000 (Markdowns) 2025 YB15 (Sales discounts and allow)




Topic #4 Sales Reporting and Analytics

KEY FEATURES

KPI Reports part of Embedded Analytics

Can create Custom Analytical Queries

Can expose to SAP Analytics Cloud (SAC)
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Embedded Analytics

4 2 2 @ 0¥
< SAP  Product Profitability Query - Al v Search a
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Custom Analytical Query .

Field Selection

Custom Analytical Qu

Label
Administration Overhead Amt in CC Crcy
Admin Overhead

Amount in Company Code Currency
Amount in Global Currency

Base Unit of Measure

Bill-to Party

Billed Revenue Amt in Company Code Crey
Billed Revenue
BILLEDVALNQTYINCOSTSOURCEUNIT
Chart of Accounts

Company Code Currency

Contribution Margin | Amount in CC Crcy
Contrib Margin |

Contribution Margin Il Amount in CC Crey
Contrib Margin Il

Contribution Margin il Amt in CC Crey
Contrib Margin Iil

Controlling Area

Customer

Customer Group

Customer or Supplier Country/Region
Customer Supplier Industry

Distribution Channel

Fiscal Period

Fiscal Year

Functional Area

Product Profitability Query (ZZ1_PROD_PROF_DATA3)

AdminOverheadAmtinCoCodeCrey
AdminOverheadAmtinGlobCrey
inCompanyCodeCurrency
AmountinGlobalCurrency
BaseUnit
BilToParty
BilledRevenueAminCoCodeCrey
BilledRevenueAmInGlobCrey
BilledVainGtyInCostS:
Charto
ContrbnMargintAmtinCoCodeCrey
ContrbnMarginAminGlobCrey
ContrbnMargin2AmtinCoCodeCrs
ContrbnMargin2AmtinGlobCrey
ContrbnMargin3AmtinCoCodeCrey

ContrbaMargin3AmtinGlobCrey

CustomerSupplierCountry
CustomerSupplierin
DistributionCh

Fiscall

FiscalVear

Function:

Type  Label

v Row

v Column

Measure Structure
NET_WEIGHT
Gross Revenue Amt
Accruals Amt
Deductions Amt
Discounts Amt
Net Sales Amt
Recognized Revenue Amt
Product Cost Amt
Gross Margin
Freight Amt
Outside Whse Amt
Brokerage Exp
Sales Exp
Marketing Exp
Admin Exp
Net Interest Exp
Net Income Amt
Customer Discounts
Gross Revenue
Deductions
Accruals

Net Sales

net_weight

BilledRevenue_CC
Acc_Dedin_CC

DEDUCT_CC

_CustDiscount_CC

etSalesAmt

FREIGHT_CC
OWHSE_CC
Brokerage_CC
SALESEXP_CC
MARKETEXP_CC

ADM

ustomerDiscounts

edSales

tions

Remove

Display Calculation

< SAP Custom Analytical Queries

Product Profitability Query (ZZ1_PROD_PROF_DATA3)

M Display

Label

NET_WEIGHT
Gross Revenue Amt
Accruals Amt
Deductions Amt
Discounts Amt

Net Sales Amt
Recognized Revenue Amt
Product Cost Amt
Gross Margin
Freight Amt
Outside Whse Amt
Brokerage Exp
Sales Exp
Marketing Exp
Admin Exp

Net Interest Exp

Net Income Amt

»

Name
net_weight
2Z_BilledRevenue_CC
2Z_fcc_Dedin_CC
22_DEDUCT_CC
27_Cusibiscount_CC
NetSalesAmt
2Z_RecognizeRev_CC
Z_RecognizedCost CC
GrossMargin
ZZ_FREIGHT_CC
7Z_OWHSE_CC
77_Brokerage_CC
77_SALESEXP_CC
ZZ_MARKETEXP_CC
ZZ_ADMINEXP_CC
NetinterestExp

NetincomeAmt

Net Income Amt (Calculated Measure)

Display Filter Remave
Properties

NetincomeAmt

Hierarchy

Expression

Customer Discounts
Gross Revenue
Deductions.
Accruals

Net Sales

Product Costs
Freight

Warehouse

Brokerage

CustomerDiscounts
invoicedSales
Deductions
Accuals

NetSales
ProductCasts
Freight

Warehouse

Brokerage

(“Gross Margin® + "Freight Amt” + "Outside Whse
Amt* + "Brokerage Exp” + "Sales Exp" + "Marketing
"Admin Exp” + "Net Interest Exp" )

Aggregation

VG

Base Unit of Measure
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Custom Analytical Query

< SAP  cCustom Analytical Queries - Al ~ || Search Q ® 0 v

uct Profitability Query (ZZ1_PROD_PROF_D,

ustomer (Di

Label Name Display Filter
Amount in Company Code
Currency

NET_INTEREST

NETINTEX

FSV

Customer
Customer Group
Fiscal Week
Fiscal Period
Fiscal Year
Bill-to Party

GIL Account
Sales Document
Sales Document Item
Ship-to Party
Product Sold

Product Sold Group

gilling Date

Unit of Weight

Posting Date

Sales Unit

Billing Document

Base Unit of Measure
Company Code Currency
Distribution Channel
Ledger

Material
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Sales Reporting and Analytics

Return on Sales (Custom Analytical Query) ‘

< SAP  Retum On Sabes Query -

SAP” ) (O26 | EINANGIALS



Four Takeaways

profitability with SAP Margin Analysis revenue and costs using user-defined allocation

Gain actionable insight into customer and product @ Leamy e IREChaiagations app candistibute
bases.

Ezpf;fezmzﬁg(:;g: :: zt;:::: r:s:;ll;giizf;ngno:;ng See practical examples of profitability reporting using
Sa):es : ’ standard SAP S/4HANA applications.
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Resources

SAP ONE Support Launchpad — Notes — 2956701

@ SAP Note 2956701 — Customer guide: S/4HANA Margin Analysis reporting

community.sap.com — ERP blog posts by SAP — Top-Down Distribution in SAP S/4HANA

@ SAP Community — Top-Down Distribution in SAP S/4HANA

SAP Help Portal — Sales Accounting Overview
help.sap. — SAP S/4HANA — Sales A nti rview
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CONTACT INFORMATION

Vic Sison
Clarkston Consulting

www.clarkstonconsulting.com
| vsison@clarkstonconsulting.com

&, +1(317) 753-6136

( " clarkston

CONSULTING
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Thanks for attending
this session!

Produced by:

CORP

Join Us Again Next Year!

For details visit:
erpcorp.com/conference
Or email us at
controlling@erpcorp.com

Disclaimer: SAP®, R/3, mySAP, mySAP.com, xApps, xApp, SAP NetWeaver®, Duet®, PartnerEdge, and other SAP® products and services mentioned herein as well as their
respective logos are trademarks or registered trademarks of SAP AGCorp in Germany and in several other countries all over the world. All other product and service names

mentioned are the trademarks of their respective companies. ERP is neither owned nor controlled by SAP
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