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Introduction

DEEPER PROFITABILITY 

INSIGHT

Organizations can leverage SAP Margin Analysis 

to gain deeper insight into customer and 

product profitability. This session showcases 

real-world examples of sales reporting that 

trace profitability to net income using the SAP 

Product Profitability application.

02

FLEXIBLE COST 

ALLOCATION

See how the Manage Allocations app can be 

used to allocate freight, warehouse, sales and 

marketing costs to customers and products 

using flexible, user-defined allocation drivers.

03

METRICS 

THAT MATTER

Key business metrics, such as Return on Sales, 

can be calculated and reported using 

embedded analytics.

01



Topics:

01
SAP MARGIN ANALYSIS OVERVIEW

Architecture, Key Features and GL Reconciliation
02

PRODUCT PROFITABILITY APP

COGS Split, Financial Statement Versions, Drill-Down

03
MANAGE ALLOCATIONS

User-Defined Bases, Senders, Receivers, Top-Down Distribution
04

SALES REPORTING AND ANALYTICS

Embedded Analytics, Custom Queries and Return on Sales



Topic #1 SAP Margin Analysis

K E Y  F E A T U R E S

✓ Automatically reconciled with General Ledger

✓ Revenue Recognition

✓ Real-Time Margin Visibility



Display Line Items – Margin Analysis

 



Topic #2 Product Profitability App

K E Y  F E A T U R E S

✓ COGS Split for detailed insights

✓ Transfer conditions from Sales and Distribution (SD) module



Product Profitability 
PRODUCT PROFITABILITY

▪ Uses Financial 
Statement Version

▪ Sort and Filter by 
Multiple Dimensions

▪ Drill down to Sales 
Document Item



Change Financial Statement Version



Topic #3 Manage Allocations

K E Y  F E A T U R E S

✓ User-defined allocation basis

✓ Define Senders and Receivers for cost allocation

✓ Use Top-Down distribution for revenue allocation



Manage Allocations

• Define Allocation Cycle •  Define Segments



Manage Allocations

• Define Senders •  Define Receivers



Manage Allocations

• Run Allocations •  Allocation Result



Allocation Journal Entry



Top-Down Distribution

• Define Allocation Cycle •  Define Segments



Top-Down Distribution

• Define Senders •  Sender Basis



Top-Down Distribution

• Define Receivers •  Receiver Basis

Define Reference Base Mapping



Top-Down Distribution

• Run Allocations •  Allocation Result



Sample Top-Down Distribution Journal Entries



Topic #4 Sales Reporting and Analytics

K E Y  F E A T U R E S

✓ KPI Reports part of Embedded Analytics

✓ Can create Custom Analytical Queries

✓ Can expose to SAP Analytics Cloud (SAC)



Embedded Analytics



Custom Analytical Query

Field Selection Display Calculation



Custom Analytical Query

Filters



Sales Reporting and Analytics

Return on Sales (Custom Analytical Query)



Four Takeaways

01
Gain actionable insight into customer and product 

profitability with SAP Margin Analysis.
02

Learn how the Manage Allocations app can distribute 

revenue and costs using user-defined allocation 

bases.

03

Explore embedded analytics capabilities for reporting 

key sales performance metrics, including Return on 

Sales.

04
See practical examples of profitability reporting using 

standard SAP S/4HANA applications.



Resources

01
SAP Note 2956701  —  Customer guide: S/4HANA Margin Analysis reporting

SAP ONE Support Launchpad → Notes → 2956701

02
SAP Community  —  Top-Down Distribution in SAP S/4HANA

community.sap.com → ERP blog posts by SAP → Top-Down Distribution in SAP S/4HANA

03
SAP Help Portal  —  Sales Accounting Overview

help.sap.com → SAP S/4HANA → Sales Accounting Overview



CONTACT INFORMATION

Vic Sison
Clarkston Consulting

+1 (317) 753-6136

www.clarkstonconsulting.com

vsison@clarkstonconsulting.com



Thanks for attending

this session!
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Join Us Again Next Year!

For details visit:

erpcorp.com/conference

Or email us at

controlling@erpcorp.com
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